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Table Takeaways Summary

· Sensory overload
· A lot to digest and think about
· Past predictions about technology taking over haven’t always panned out as quickly or ubiquitously as projected
· Follow your passions; live more than just your job
· Focus on reading and lifelong learning
· Awareness without fear and negativity of the subject matter
· Study “now” industries: AI, IOT, Industry 4.0
· How do we change out companies to be viable in the future?
· Rate of change in factory automation
· We need to solve problems and add value to stay ahead of the robots
· Good to see a glimpse of what’s happening
· Elon Musk’s strategy on Mars
· There is a lot I need to learn about
· How long will the window of opportunity be open for us?
· Software and user interfaces differentiators 
· Scared shitless
· Think you are relevant, but not really
· Can’t eliminate the customer base = us
· Depressed
· Intriguing, forward looking
· Reality
· Be focused on the future – where customers are going
· Good as usual; brings it all home
· Very well spoken, engaged with audience, relevant information
· Great speaker and presentation; information presented was highly engaging and thought-provoking
· Excellent speaker and Michael seems to have a unique vision of future trends. Very good!
· Another excellent presentation! Lots of things to think about
· Good content
· Interesting information
· Depressing 
· Bring him back, we love him
· Very thought-provoking
· Hopefully things will survive, including the sales connection 
· Concern of cash, gone away
· Technology and innovation are increasing and speeding up exponentially 
· Pay attention and evolved or possibly become irrelevant
· 3D printing will take over
· The future is packed with electronics
· As always, impressive and though-provoking
· Scary
· Always good data
· As good as advertised 
· 4.0 cyber physical systems
· Block chain?
· Does your company have a digital strategy?
· Incubators and accelerators are new customers
· Industry 4.0: how do we deal with that?
· 3D printers
· Overwhelming, as usual
· Planning with the future in mind
· Commodity buyers will be a thing of the past as computer technology will do all things without human interaction
· Change is the norm; adapt
· Electronics spend is growing
· Very informative discussion about possible near-term changes to our industry
· Conveyed to information in a creative way
· Incorporate concepts from this presentation into our strategic planning
· Read more about Industry 4.0
· Big trouble
· Worry about status quo
· Pay attention in technology
· The future is bright
· Cost of technology will slow and prevent growth
· Evolved to extrapolate; looking back is easy, looking forward is hard
· Biology progress linear; technology is exponential 
· OEM supply chain of tomorrow virtual and frictionless
· Block chain is coming
· Selling has been a contact sport, but is that changing?
· Lots of great ideas to read about
· Future sales people are fully connected
· AI will replace human interface
· Bet on the right now tech
· Get a better understanding of new technology 
· Reps and distributors have a closer relationship
· Non-franchised distributors will be increasing their influence
· Fewer distributors in the future
· Fewer jobs may be available
· Hold on, it’s going to be a hell of a ride
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