
FUEL UP TO POWER UP
WHAT’S IN YOUR TOOLBOX?



 How Do You Fuel Up  
to Power Up?

 
Let’s start with FUEL…



FUEL
Noun 

❖ Substance that provides nourishment for a 
    living organism; food. 

Verb 
❖ To exacerbate, to cause to grow or become  

greater. 
      Source: Merriam-Webster.com



POWER
Noun 

❖ capability or influence. 

Verb 
❖ To provide power for (a mechanical or 

    electronic device). 

    Source: Merriam-Webster.com



Types of Tools
  
❖Tangible 

❖ Intangible



My Favorite Tangible Tools



Calendly







Grammarly







Email & Calendar Tips
❖ What happens when you see email 
    notifications? 



https://www.youtube.com/watch?v=xrAIGLkSMls

https://www.youtube.com/watch?v=xrAIGLkSMls


❖ Email notifications – TURN THEM OFF! 

❖ Better yet, change the behavior of checking email 
    first thing 

❖ Many email/calendar programs allow you to  
    determine what opens first 

❖ If Google, for example, is used, you can set the 
    tabs up to to open automatically upon start-up



What is your  
favorite tool?



❖ You – what do you 
    bring?  

❖ Where do you find IT?

Intangible



  

❖You 

❖ How do you refine IT?

Intangible



Learning as Fuel

❖ Education is the substance we consume 

❖ Learning provides fuel, which in turn 

❖ Allows us to grow or become greater.



Types of Learners
❖ 73% of adults consider themselves lifelong       

    learners 

❖ 74% of adults are what we call personal 

    learners 

❖ 63% of those who are working (or 36% of all 

    adults) are called professional learners  

   

  Pew Research Center Survey, Conducted Oct./Nov. 2015 

  



Reasons given by workers that took 
a course or extra training in prior 

year ranged from career growth to 
job insecurity.



55% of full- & part-time 
participated in  

work or career learning



❖ 36% participated in learning opportunities to get 
    a license or certification necessary for their job 

❖ 24% wanted to upgrade their skills to get a raise or      
    promotion 

❖ 13% hoped to get a new job with different    
    employer 

❖ 7% were worried about possible downsizing



Benefits of Professional 
Learning

❖ 65% - expanded their professional network 

❖ 47% - extra training helped with advancement 

❖ 29% - found new job at current firm or new one 

❖ 27% - beneficial to consider different career 



Professional Learning Options
❖ Traditional high education 
❖ Trainings & certifications 
❖ Reading for professional growth 
❖ Mastermind Groups 
❖ Mentorship



 Higher Ed. & Trainings/Certs.
❖ Traditional high education degrees 

❖ Trainings & certifications 
❖ Industry/career related certifications  
❖ Certificates from higher ed. institutions



Reading for Professional Growth



Sales Books to Read



Thirty Books to Read



Professional Learning Options
  
❖Mastermind Groups 

❖ Mentorship – pull info fro PTRA column



POWER
❖ Power comes from learning and applying 

    what we learn 

❖ Your knowledge may impact your ability 

    to influence



Education Never Ends
“Anyone who stops learning is old, 

whether at twenty or eighty. 
Anyone who keeps learning  

stays young.” 
         

― Henry Ford



The Emotional Favorite

To be the emotional favorite,  
one must take time  
to earn the business. 



Consultative Selling 

The client has problem.  
We, as salespeople,  

have the answer. 



Keep Focused on the Problem 

Have you ever had a sale that you didn’t 
have to cultivate over time?  

Guide the customer through the story  
of their problem. 



Let them be the HERO

Have you ever had a sale that you didn’t 
have to cultivate over time?  

Guide the customer through the story  
of their problem. 



Consultative Selling

Build  
Rapport

Establish  
Context

Gain 
Agreement



Investigate Summarize& 
Prioritize

Explore 
Solutions



Benefits & ROI Commitment Secured



“To be interesting,  
be interested.” 

 
― Dale Carnegie,  

How to Win Friends & Influence People


