How Manufacturers, Distributors and

Manufacturers’ Reps Can Implement a

Joint Strategy to Produce Sales

Qualified Leads Every Month
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2019

THE CUSTOMER
IS IN CONTROL
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2019:

49 I\/Iag azines (source: Kantar SRDS)

e 229 Electronics/Electro-Technical
Tradeshows

e 1,800 IEEE Conferences
« 2,763 LinkedIn Groups
e 2.400,000,000 Websites




THE BUYER’S JOURNEY AND CONTENT

Decision
Stage

Analyst reports Expert guides Vendor comparison
Research reports Live interactions Product comparison
eBooks Webcast Case studies
Editorial content Podcast Trial download
Expert content Video Product literature
Whitepapers Comparison Live demo
Educational content whitepapers

v

lencing and Prospect has now clearly define Prospect has now decided on their
oms of a problem or ven a name to their proble solution strategy, method, or
or opportunity. approach.




THE NIGHTSTAND

Search

How Google and Its Rivals
Rewrote the Rules of Business
and Transformed Our Culture

John Battelle

ocf ard §

*Nobody, and | mean acbody, has

haugM longer. harder or smarier
ot Googhe and The warch
Dusness than John Batlede *

—=Joihn Medernann,

Wthor of Pricie Before the Fal
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“Content is king
but distribution Is
gueen and she
wears the pants”

- Jonathan Perelmann, Buzzfeed
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The New Reality
FACE-TO-FACE TIME WITH DECISION MAKERS

Distribution of Buying Groups’ Time by Key
Buying Activities

27% ~ / Meeting With

. Potential Suppliers
Researching

Independently
Online

— 16%

\ / Other

22% 18%
Meeting With Researching

Buying Group Independently
Offline

n = 750 B2B buyers.
Source: Gartner 2017 Digital B2B Buyer Survey.




The New Reality
LENGTH AND COMPLEXITY OF

DECISION MAKING JOURNEY

Problem Solution Requirements Supplier
Identification Exploration Building Selection

“We need to “What’s out “What exactly “Does this do
do something.” there to solve do we need the what we want
our problem?” purchase to do?” it to?”

Validation
“We think we know the right answer, but we need to be sure.”

Consensus Creation
“We need to get everyone on board.”
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The New Reality

Non-Linear Decision Making Journey

A Long, Hard Slog

Illustrative B2B Buying Journey

Bold is indicative of always-on
“validation” and “consensus
creation” activities. CEO

Turnover

Executive
Presentation
and Questions Budget
Approved

Web

Exploration of
Integration With
Existing System

Contact With a
Former Colleague

\

End-User
« Input

Feasibility
Review

Web
Search

Supplier

Buying Group
Turnover

Procurement |

Flag

The New B2B Buying Journey

Purchasing Rules
Overrule Group Decision

Budget Legal Flag

Cut
Capital
Review

Board
End-User

Input

Trends Report Social Media

Website

Reviewed Conversation

Visit

Purchase
Decision

Problem
Selection

Identification

Solution
Exploration

Requirements
Building

RFP
Response
Comparison

Buying
Group
Debate

White Paper Supplier
Download We Website

Search Visit

Live Supplier
Demos

RFP
Creation
Independent

Online
Research

Overwhelming
Information About
the Problem

Misalignment
on Problem

Online More

Information
Needed From
Sales Reps

Content Supplier’s
Shared Buying Guide
Download
Online Virtual
Demo

Contract
Updates
Required

Peer
Group Discussions
Diagnostic

Deployment

Web
Search

—

Business
Discussion Case Data

Buying ,l, Unavailable

Consultant Expert -2
Discussion Consultation

LinkedIn

Discussion
With Customer
References

Misalignment
on Solution
White Paper Scope

Download

Customer
Testimonial

Videos Revie
Buying Group ! view

Group —) Disagreementon
Debates Requirements

Deconflicting
Information
Within Buying
Group

Overwhelming
Information About
the Solution

Source: Gartner analysis.
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The New Reality
WHAT DOES THIS MEAN?

MOUSER

ELECTRONICS
- A
o 4 Wan
EMAIL 525

MARKETING fwgﬂ.
/

IEEE GlobalSpec

Linked [}




TODAYS ELECTRONICS




COLD CALLING

COLD BAll ME AGAIN
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ITS TIME FOR A
EA CHANGE

IN OUR
INDUSTRY




MANUFACTURERS

+
REPS & DISTRIBUTORS

= ACTIVE BUYERS
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MANUFACTURERS

CONTENT CONTENT CONTENT

. WL — — _—
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“But our
engineers don't
have time to write”
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WHAT IS CONTENT?
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CONTENT INVENTORY AUDIT

CONTENT INVENTORY AUDIT TOOL

cowpany [ N I
avoror | s N
covact [ I I

PHYSICAL | OFFLINE
ocation | A N

url location with person x
url location | |
Cwsamer |

infographics name 1

photographs /
images/ name 1

I S B
I I B
I I B

brochure name 1

url location
url location
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“Content is king
but distribution Is
gueen and she
wears the pants”

- Jonathan Perelmann, Buzzfeed
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Marketing Automation:
DEFINED

Marketing automation Is the use of technology to manage and
automate the process of converting prospective customers into

actual buyers.

By automating the various tasks and workflows involved In
demand generation, lead management, and sales and marketing
alignment, marketing automation contributes to shorter sales
cycles, increased revenue, and better marketing ROIL.




Marketing Automation:
WHAT IS MARKETING AUTOMATION?

It IS not... It helps...

Just email marketing Nurture relationships with leads

A way to send spam emalill Retain and extend customer relationships

A solution to that only benefits marketing Build alignment with sales

A solution that delivers benefit without Prove — and improve — marketing RO




Marketing Automation:

FUNCTIONALITY

Basic Functionality

Create marketing assets that will generate
Interest at every stage of the buying
process

Advanced Functionality

Develop new ways to segment your lists by
combining demographic information with
behavioral data

Automate routine marketing activities so
more time can be spent on creative
strategies

Create marketing assets targeted to specific
buyer profiles or personas

Evaluate your lead database and create
segments based on lead source or profile
Information for your marketing campaigns

Coordinate the marketing and sales teams
to create campaigns targeted at the
“hottest” sales leads based on
demographic, BANT, and behavioral data




MARKETING AUTOMATION

POPULAR MARKETING AUTOMATION PLATFORMS

PRICE PER MONTH

COMPANY (From)

$800

o Mid-market t
! I ' Marketo Enterplrisrg-?évz 828 &

An Adobe Company B2C Marketers

SharpSpring l\;f:' Sharpspﬂﬂg Agencies

Large Global
elJ]UQ . Enterprises

Pardot ey pardot Enterprise-level B2B
(Salesforce) Organizations




SINGLE-STAGE

| 1IIISCHaFFNer

SCHafFFNer Schaffner - A Visual Guide to EMC/EMI Filters

WE FREX GUIOE

FREE Whitepaper:
Schaffner - A Visual Guide to EMC/EMI Filters

Schaffner — A Visual Guide
to EMC/EMI Filters

Click here to download the whitepaper

That's where this g

SCHaFFner

About Us Contact Us

e RO G THANK YOU

LANDING PAGE
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JUSTDOIT.

Will you purchase emissions test equipment? *

| Select Your Choice

Do you see a need to purchase Immunity Test Equipment? *
| Select Your Choice

Will you purchase pre-compliance or troubleshooting test
equipment? *

| Select Your Choice

Do you see a need to purchase Troubleshooting/Debug Test
Equipment? *

| Select Your Choice

Other EMC or testing equipment? If yes, what?

Will you purchase emissions test equipment? *

v Select Your Choice 3

YES - In less than 6 months
YES - In 6 - 12 months
YES - In12 - 24 months

NO - Not at this time
VVIIl yOU purcnase pre-compiance or Irouniesnoorting test
H *

Answer Drop Down Menu

2018 EMC
Testing Guide

m 2018 EMC
RTINS | TESTING GUIDE

Electronics engineers know that compliance

testing is the name of the game.

1stantly updating standards, varying

ses and new testing equipment, it can

The FREE 2018 EMC Testing Guide is here
to help!

This issue contains articles such as

Summary of Military and Aerospace EMC Tests
UNECE Regulation 10: The Type Approval
Process

Measuring Common Mode Versus Differential
Mode Conducted Emissions

Also Included

Common Commercial EMC Standards
Automotive EMC Standards

EMC and gn Conferences in 2018 & 2019
And Much More!

This guide has been prepared as a downloadable
PDF. You art readin or save it for later
on the device of your choice. Did we mention it's
FREE?

= =
out the fg;m&) download

your free copy of the 2018 EME~ =

Testing Guide now!

TECHNOLOGY.

Download your free guidel

The 2018 EMC Testing Guide is madersBssiia Wi the support of otr
markating narnars faaturad in the guide. By downioading this guide, your
contact in‘ormation will be shared with those pariners and you may be
contaciags

Phone Number
Company *
Address Line 1*

Address Line 2

£«

Stalkvo{cc ‘
Select a Shie or Province

Zip/Postal Coda\

Country * \

Select a Country

Job Description *
Select Your Choice

If Engineer - What Type?

Industry *
Select Your Choice

Will you purchase emissions test equipment? *
Select Your Choice

Do you see a need to purchase Immunity Test Equipment? *
Select Your Choice

Will you purchase pre-compliance or troubleshooting test
equipment? *

Select Your Choice
Do you see a need to purchase Troubleshooting/Debug Test
Equipment? *

Select Your Choice

Other EMC or testing equipment? If yes, what?

Interference Technology Email Opt-in *
| undarstand that

Advertiser Cons:
| understand

clicking “Unsubscr
of an advertisers’ ema

*Required Fiekds




|
|
Campaign Lead Report 1/31/18 - 1/13/19

[Total Unique Downloads: 451

'Total Unique leads Performing EMC Testing in 24 months or less: 250

'Total Unique Leads Performing EMC Testing in 24 months or less & would like a sample to test: 78

[Total Unique Leads that would like a Sample to Test but are not performing EMC testing in 24 months or less: 17

date
submitted

fime
submitted

company

job
fitle

industry

city

stafe or province

zippostal code
enter na if not usca

country

will you use
emi filters

will you be performing emc
testing on your product

do you need a
sample to fest

TAG

1/31/18

03:06 PM

1/31/18

03:06 PM

Stryker

Principal Mechanical
Engineer

Medical Electronic
Equipment

Albuguerque

New Mexico

87113

United Stafes

YES

YES - In 12-24 months

-1 do not have a need

for a sample.

EMC EMI Mitigation
Solutions

University of Minho

Polymers Engineering

Education & Training

Guimary/ Ces

Not in US/Canada

NA

Portugal

NO

NO - Not o this time

-1 do not have a need

for a sumple.

EMC EMI Mitigation
Solutions

1/31/18

03:06 PM

fidus power Itd

engineering manager

Medical Electronic
Equipment

Reading

Not in US/Canada

RG78LA

United Kingdom

NO - Not af this time

-1 do not have a need

for a sample.

EMC EMI Mitigation
Solutions

1/31/18

1/31/18

03:07 PM

03:07 PM

Teledyne Controls

Environmental /EMI
Engineer

Aerospace

El Segundo

California

90245

United States

YES - In 12-24 months

-1do not have a need

for a sample.

EMC EMI Mitigation
Solutions

1/31/18

03:07 PM

WEG

Engineer

Industrial Control

Systems & Equipment

Jaraguv"® do Sul

Not in US/Canada

89256-900

Brozil

NO - Not at this fime

-1 do not have a need

for a sample.

EMC EMI Mitigation
Solutions

1/31/18

03:08 PM

Siemens

Sr Design Engr

Industrial Control

Systems & Equipment

Johnson City

Tennessee

37604

United States

YES - In less than 1 month

-1 do not have a need

for a sample.

EMC EMI Mitigation
Solutions

1/31/18

03:08 PM

Honda R&D Americas
Inc

Electrical Validation

Automotive

Raymond

Ohio

43067

United Stafes

YES - In 1-6 months

-1 do not have a need

for a sample.

EMC EMI Mitigation
Solutions

PAC

Director of Engineering

Industrial Control

Systems & Equipment

Houston

Texas

77064

United Stafes

YES - In 12-24 months

-1do not have a need

for a saumple.

EMC EMI Mitigation
Solutions

1/31/18

03:09 PM

maxon motor ag

MEngTech

Test, Measurement &

Instrumentation

Sachseln

Not in US/Canada

NA

Switzerland

NO - Not at this time

-1 do not have a need

for a sample.

EMC EMI Mitigation
Solutions

1/31/18

1/31/18

03:09 PM

03:10 PM

Electrolux Major
Appliances North
America

Senior Development
Engineer

White Goods

Anderson

South Carolina

United States

YES - In less than 1 month

-1 do not have a need

for a sample.

EMC EMI Mitigation
Solutions

1/31/18

03:10 PM

INESCTEC

Researcher

Research

Porto

Not in US/Canada

Portugal

NO - Not af this time

-1do not have a need

for a sample.

EMC EMI Mitigation
Solutions

Moss Marketing

Owner

Design

Lakewood

Colorado

United Stafes

NO - Not at this fime

-1 do not have a need

for a sample.

EMC EMI Mitigation
Solutions

1/31/18

03:11 PM

1/31/18

03:12PM

n/a

Design Engineer

Aerospace

Boca Raton

Florida

United Stafes

NO - Not at this fime

-1 do not have a need

for a sample.

EMC EMI Mitigation
Solutions

Adentis

EMc Engineer

Transportation

Not in US/Canada

France

NO - Not at this time

-1 do not have a need

for a sample.

EMC EMI Mitigation
Solutions

1/31/18

03:12 PM

Amazon Robotics LLC

Senior Regulatory
Compliance Engineer

Industrial Control

Systems & Equipment

North Reading

Massachusetts

United States

YES - In less than 1 month

-1 do not have a need

for a sample.

EMC EMI Mitigation
Solutions

1/31/18

03:13 PM

Crystal Group Inc

Key:
. Totals . Time/Date

Electrical Engineer

Computer & Peripherals

Equipment

Contact Info

Hiawatha

. Job/Industry

United Stafes

YES - In less than 1 month

. Location

-1do not have a need

for a sample.

EMC EMI Mitigation
Solutions

Buying Intent




MULTI-STAGE x3 x5

| 1IIISCHaFFNer

SCHafFFNer Schaffner - A Visual Guide to EMC/EMI Filters

DOWNLOAD THE FREE GUIDE

FREE Whitepaper:
Schaffner - A Visual Guide to EMC/EMI Filters

You already know that EMC/EMI fil -] on to help reduce

electromagnetic inte mitte ¢ s and equipment

Schaffner — A Visual Guide
to EMC/EMI Filters

Click here to download the whitepaper

That's where this guide comes in! Schaffner - A Visual Guide to EMC/EMI Filters
product recommendations for specific ap, ns, including:

Consumer Elec

Industrial Lighting

dical Equipment
Renewable Energy Systems (Solar/Wind)
Te Measurement Equip t
Download your FREE copy now!
SCHaFFner
About Us Contact Us

LANDING PAGE

ITEM S|Je/A\
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THE BUYER’S JOURNEY AND CONTENT

Decision
Stage

Analyst reports Expert guides Vendor comparison
Research reports Live interactions Product comparison
eBooks Webcast Case studies
Editorial content Podcast Trial download
Expert content Video Product literature
Whitepapers Comparison Live demo
Educational content whitepapers

v

lencing and Prospect has now clearly define Prospect has now decided on their
oms of a problem or ven a name to their proble solution strategy, method, or
or opportunity. approach.




= ACTIVE BUYERS

x Armando

Added é days ago

129%9 /117201

Armando

Added 6 days ago




Follow Up
On Thelr
PROBLEM

NOot Your
PRODUCT
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THE NIGHTSTAND

NEW YORK TIMES BESTSELLER

why
SMART MARKETING

COAUTHOR OF THE NOW REVOLUTION

',/ FOREWORD BY MARCUS SHERIDAN,
4 “THE SALES LION"




TIME FOR

SOME FUN

www.item.media/era
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http://www.item.media/era

LANDING PAGE

World of
PINK SOCKS®

FREE 2019 ENGINEERS

World of GUIDE TO PINK SOCKS
PINK SOCKS

Make sure you are wearing the correct
shade of pink socks this year.

Don’t be caught wearing shocking pink at

your next engineering meeting when it
clearly should be salmon!

Download your free 2019 Engineers Guide to Pink Socks guide here.

First Name: Last Name:
Company:
Cell:

Which shade of pink socks would you most like to see this year?
Select...

Do you think you will be specifying or buying pink socks this year?
Select...

@5 | @ ETA

ENGINEERING TECHNOLOGY



LANDING PAGE

World of __
PINK SOCKS®

World of FREE 2019 ENGINEERS
PINK SOCKS® GUIDE TO PINK SOCKS

\nﬁ Make sure you are wearing the correct

N shade of pink socks this year.

\/_, Don’t be caught wearing shocking pink at
your next engineering meeting when it

= clearly should be salmon!

Download your free 20719 Engineers Guide to Pink Socks guide here.

First Name: Last Name:
Ellen Raab

Company:
Pink Socks Rock

Cell: Email:
3123075583 ellen.raab@gmail.com

Which shade of pink socks would you most like to see this year?
Salmon

Do you think you will be specifying or buying pink socks this year?
Not at this time

DOWNLOAD YOUR FREE GUIDE HERE

@5 | @ ETA

ENGINEERING TECHNOLOGY



THANK YOU LANDING PAGE

World of
PINK SOCKS®

Ellen, thank you for requesting a
copy of the 2019 ENGINEERS GUIDE
TO PINK SOCKS.

Find out if Salmon is the right shade of pink
to wear to your next engineering meeting.
\ '

An Engineers N7 ‘
V

Guide to Pink Socks

Download 2019 Engineers Guide to Pink Socks

You indicated you think you will be specifying or buying pink socks in /’l\
the next 3 to 6 Months.

We won't bother you right however please don't hesitate to contact
Graham Kilshaw, your World of Pink Socks Account Manager, with any
questions you may have at 610-382-5885 or via email.
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THANK YOU EMAIL

5y World of |
-/ PINK SOCKS’

Hi Ellen,
World of

PINK SOCKS® Thank you for requesting a copy of
the 2019 ENGINEERS GUIDE TO

= PINK SOCKS.

\ "’/ Find out if Salmon is the right shade of pink to

_ wear to your next engineering meeting.
An Engineers \/-' y -

Guide to Pink Socks
Download 2019 Engineers Guide to Pink Sock

You indicated you are not planning to specify or buy pink socks at this time.

We won't bother you right however please don't hesitate to contact Graham Kilshaw, your World of
Pink Socks Account Manager, with any questions you may have at 610-382-5885 or via email.

World of Pink Socks, 1551 Bishop Court Mt. Prospect, IL 60056
Contact Us

@ [E=U=/A\
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SALES MANAGER NOTIFICATION

4 World of
“PINK SOCKS®

Hi Graham,

The following contact downloaded the 2019 Engineers Guide to Pink Socks during their time at
the 2019 ERA Conference. Please take note of their specifying/buying criteria and follow-up with
the contact when you deem appropriate.

¢ Name: Ellen Raab
Company: Pink Socks Rock
Cell Phone: 3123075583
Email: ellen.raab@gmail.com
Shade of Pink: Salmon
Buying or Specifying Timeline: are not planning to specify or buy pink socks at this time

If you have any questions at all, please do not hesitate to reach out to me directly.

Best Regards,

Ellen Albright

Marketing & Communications Director
World of Pink Socks

847-544-5207

World of Pink Socks, 1551 Bishop Court Mt. Prospect, IL 60056

Contact Us

| A
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NOW IT’S THE
REPS’ TURN
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InMails get a 10-25%
response rate, 300%

higher than emails.
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Larry Stillings « 3rd
President at Compliance Worldwide, Inc.
3w

Compliance Worldwide, Inc.

68 followers + Follow
1mo « Edited

The Rigors of Med Equipment Compliance - Free Download

Did you know that additional EMC compliance regulations exist for advanced
diagnostic medical equipment?

The life sciences technology industry has seen rapid growth since the
completion of the human genome sequencing in 2001. Targeted disease
research requires more advanced medical equipment, such as In-Vitro
Diagnostic equipment.

Advanced diagnostic medical equipment is used in Clinical, Industrial,
Research, College and Medical Laboratories. This places even more
emphasis on the filtration and removal of EMC emissions and immunity.

Download the whitepaper Life Sciences EMC Requirements for CE Marketing
to learn about performance criteria for immunity tests, compliance revisions
on the horizon, user’s manual instructions & warnings, and more!
https://Inkd.in/eNGO9GMm

FREE DOWNLOAD
Life Sciences EMC
Requirements for
CE Marketing

DOWNLOAD »

8 Likes

& Like =X Comment g Share

Click


https://www.linkedin.com/feed/update/urn:li:activity:6493872984925749248/

If 1 Manufacturer
X 10 rep firm

X D reps

WATCH THE MATRH:

X 500 Linked In contacts

= 25,000 prospects

If 1% click through to the form = 250 prospects

If 50% com

nlete the form = 125 prospects

If 10% Ind

icate intent to buy your product

= 12 sales qualified active buyers

Now what’s your close rate?



NOW IT’S THE
DISTRIBUTORS’
TURN
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MARKETING AUTOMATION

POPULAR MARKETING AUTOMATION PLATFORMS

PRICE PER MONTH

COMPANY (From)

$800

Mid-market to
I I ' Ma r“ketoTM Enterprise-level B2B &

An Adobe Company B2C Marketers

SharpSpring t\"/;' Sharpspriﬂg Agencies

Large Global
eld]UQ . Enterprises

Pardot e pardot Enterprise-level B2B
(Salesforce) Organizations




REPLICATE
THE
CAMPAIGNS
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MULTI-STAGE x3 x5

| 1IIISCHaFFNer

SCHAaFfFFNer Schaffner - A Visual Guide to EMC/EMI Filters

FREE Whitepaper:
Schaffner — A Visual Guide to EMC/EMI Filters

dlution to help reduce

ical de and equipment

Schaffner — A Visual Guide
to EMC/EMI Filters

Click here to download the whitepaper
That's where this guide comes in! ner - A Visual Guide to EMC/EMI Filters lists
product recommendations for specific applications, includi
» Consumer Elec
Industrial Lighting
Equipment
ble Energy Systems (Solar/Wind)
ment Equipment
Download your FREE copy now!
SCHafFFner
About Us Contact Us
Schatfner offers the woeld's beoadest selection of EMC/EMI flters and chok

LANDING PAGE
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SHARE AND
CO-BRAND
THE CONTENT
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RE-DIRECT THE
CO-OP SPEND
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TIP 1. PLAN IN JULY

TIP 2: MATCH THE MEDIA
TO THE MARKET

TIP 3: BUY ACTIVE MEDIA
E.G. EMAIL

EEEEEEEEEEEEEEEEEEEEE



E-COMMERCE
DISTRIBUTORS

EK’ .{ § MOUSER

And Others
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MICRO SITES

o Contact Meusar (UBA) (800) 48.86T3 | (f Feadtech

J‘I) Texas
INSTRUMENT!

About

Product Line

Featured Products

Development Tools
Videos

Trending TI Designs
Resources & Support

Nowest Products by Texas
Instruments

Browse all products by Texas
Instrumants

W
POWER DESIGNER

New look. New feel.

Power through
with WEBENCH.

O Seo what's new

View Mobde | P

» Laarming Center - Taxas inatruments

Cougessen (23 (TR 050

Ovderkisory  Logia  Regisier Y

EZecdia

TI Webinar Art of Driving Motors Part 1
+ Brushed, stepper and brushless-DC motors + Co. .

) Wi At of Oring Mk

Tt A of Oriang Meors P

Vntinr Avtof Do Mokors P

Chalk Talks

Isolated Your Signals How About Power -... oo Yur Sy How At P

In this episode of Chalk Talk, Amelia Dalton chats

Isolated Your Signals? e
How ower?
sponsored b! s Instruments

and Mouser Electronics

Misorerg Beery Lo wn T W

Mouser Presents: Texas Instruments and... Mouser Frwmares: Tess Fatmart
T Lumileds V2

Mouser Prosares - TI SR DR

Automotive AEC-Q100 Qualified IC Salutions
Acceierating the future of automotive systems
*9 Texas INsTRUMENTS

Get the Latest News

nonoOEnas

Quaivs
ew URE

eieda
MEMBER nne 19 4eb 2013

lISCHaFFner

PARTS

FN2000 series of Chassis Mount Filters.

-
#

Moce
W Seach Schatiner GUC Inc P

FN9280 & FN9230 Series

FRGO00 sers senghe-phase Sers
S0t tn el costelache

0 1oe & wide rare of eteras-
rpose tarng o

sataty
Laam Mo ATt et

Product Listing | View A1

» Cable Assembies (27)

» Inductees, Colls, Chokes (6)

» Tranaformars (26)

Featured Products

ENI2S9 Series Pawr Enry Modules

FNSQE0 power entry ok s combings on 1EC inket, m
har i ancuon e MRt 846 Wbes 1 St fom faccr,
Loan Mary

Neawest Products | View Al (19)

.12 Serien Powse Cands
Schafines IF 13 weses power cords ncorposste an EMC Ster in an
extermai cable © he pass complance lestng al the end of the desig
shase.

Loam Mo

ENIZSH Saries 3have Filters

Schatiner's FNI2SE serins ute-compact E)
Yehase systers ard o Grees agpca

FN2009 Saries ACDC Chassis Filiery

Shaftner’s FNGO00 chassis Sars ofler standard 10 very Ngh RFI
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